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Foreword
Whether you’ve inherited a piece of property in your family for 

generations or invested in land with high hopes that didn’t pan out, this 

guide is for you. This eBook is crafted to empower landowners with 

the knowledge and tools they need to navigate the complex process of 

selling their vacant land.

The eBook aims to help landowners like you unlock the full potential of 

their properties. Through this eBook, I strive to build a bridge of trust 

between you and our team and to demonstrate how a land investor can 

provide unique solutions that realtors and brokers often cannot.

For many reasons, owning vacant land can be a burden rather than a 

blessing. Perhaps you’re tired of the ongoing costs and responsibilities, 

or you see more value in liquidating the asset to pay off debts, invest in 

new opportunities, or simply enjoy life with your family. Whatever your 

reason, selling your land doesn’t have to be a daunting or overwhelming 

task.

You’ll find a comprehensive land-selling roadmap on the following 

pages. We’ll explore landowners’ everyday challenges, such as legal 

issues, access problems, and marketability concerns. You’ll also 

discover the pros and cons of different selling methods, from using a 

realtor to navigating the For Sale By Owner (FSBO) process and why 

selling to a land investor might be your best option.
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At Green Acres Land Company, we understand the intricacies of land 

transactions. We aim to make the process as smooth and beneficial 

for you as possible. We handle everything from unpaid taxes and title 

issues to negotiating with buyers, ensuring you get a fair and fast deal 

without the hassle.

By the end of this eBook, you’ll clearly understand how to sell your land 

and how partnering with a knowledgeable and trustworthy land investor 

can save you time, money, and stress. Thank you for considering Green 

Acres Land Company as your partner in this journey.

Here’s to your success in turning a stagnant asset into a valuable 

opportunity.
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Top Challenges 
When Selling 
Vacant Land
Encroachment
Encroachment occurs when neighboring property owners use part of your 

land for their purposes, such as building a fence, a shed, or a driveway. 

This unauthorized use can complicate the sale of your land, as potential 

buyers might be deterred by the prospect of legal disputes or the need 

to reclaim the encroached area. Resolving encroachment issues typically 

involves negotiating with the neighbor or taking legal action to establish 

precise property boundaries.

Probates
When land is inherited, it often goes through a legal process called 

probate, where the deceased’s assets are distributed according to their 

will or state law. This process can be lengthy and complicated, especially 

if heirs have disputes or the documentation is incomplete. These delays 

can postpone the land sale until all legal issues are resolved and clear title 

can be transferred to the new owner.
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Title Issues
Title issues arise when there is uncertainty or disputes over land ownership. 
It can happen due to clerical errors, unrecorded deeds, or claims from other 
parties who believe they have a right to the property. Before selling the land, 
it is essential to clear any title issues to ensure the buyer receives a clear 
and marketable title. It may involve legal research, obtaining title insurance, 
or settling disputes through negotiation or court action.

Flood Zones, Wetlands, Desert
Land in flood zones, wetlands, or deserts can be less attractive to buyers 
due to the associated risks and restrictions. Flood zones may require 
expensive flood insurance and building restrictions to minimize flood 
damage. Wetlands are protected by environmental regulations that limit 
development and may require permits for any alterations. Desert land 
often lacks access to water and may have extreme temperatures, making 
it less suitable for residential or commercial development. These factors 
can reduce the land’s marketability and value.

Landlocked Land
Landlocked land is a parcel that does not have direct access to public 
roads, making it difficult to reach. This lack of access can be a significant 
deterrent for potential buyers, as it complicates the development and 
use of the property. To address this issue, the landowner may need to 
negotiate easements with neighboring property owners to secure a right-
of-way, allowing for legal access to the land. Easements can be time-
consuming and costly, further complicating the sale process.
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Access or Easements
Easements grant certain rights to other parties to use a portion of your 

land for specific purposes, such as utility lines, driveways, or footpaths. 

While easements are necessary for public utilities and access, they can 

also limit land use and development. Potential buyers might be wary of 

purchasing land with existing easements, as these rights can reduce the 

property’s overall value and impose restrictions on future development 

plans. Understanding the details and implications of easements on your 

property is crucial when preparing to sell.
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Problems Associated with 
Larger Properties
Squatters
Squatters are individuals who occupy a 
property without the owner’s permission. 
More significant, often unmonitored 
properties are particularly vulnerable to 
squatting. These unauthorized occupants 
can cause various problems, including 
property damage, legal complications, 
and decreased property value. Removing 
squatters typically requires legal action, 
which can be time-consuming and costly.

Additionally, the presence of settlers can deter potential buyers who do 
not want to deal with the hassle of eviction or legal battles.

Trash
Large properties are prone to becoming dumping grounds for illegal waste, 
especially if they are not regularly monitored or maintained. Accumulated 
trash makes the property visually unappealing and can pose health and 
environmental hazards.

The cost of cleaning up a large amount of waste can be substantial, 
involving hiring professionals to remove debris and potentially remediate 
any environmental damage. The added expense and effort can deter 
buyers and reduce the property’s market value.
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Geography
The geography of larger properties 
can often present significant 
challenges. Steep slopes, rocky 
ground, or dense vegetation can 
make it difficult to develop the 
land for residential, commercial, or 
agricultural use. Challenging terrain 
may require extensive grading, 
clearing, or other modifications to 
make the land usable, which can be 
expensive and time-consuming.

Additionally, certain geographic features may limit the types of structures 
that can be built or the overall accessibility of the property, reducing its 
appeal to potential buyers. The more complex the geography, the fewer 
potential buyers are willing to take on the project, leading to longer 
selling times and lower offers.
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How to 
Overcome 
These Land 
Challenges
Understand The Issue
The first step in overcoming land challenges is fully understanding your specific 
issues. It involves conducting thorough research, consulting with experts, and 
gathering all relevant information. Whether it’s a legal dispute, environmental 
concern, or physical barrier, having a comprehensive understanding of the 
problem will help you determine the best course of action.

Negotiate
Many land-related issues can be resolved through negotiation. It may 
involve discussing access rights with neighbors, settling disputes with 
potential buyers, or negotiating cleanup costs with contractors. Effective 
communication and a willingness to compromise can often lead to mutually 
beneficial solutions without the need for lengthy legal processes.

Consult A Lawyer
Legal issues, such as title disputes or squatter removal, often require 
professional legal advice. Consulting with a land issue attorney can provide 
valuable insights and guidance on navigating complex legal landscapes. An 
attorney can help you understand your rights, draft necessary documents, 
and represent you in negotiations or court.
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Accept A Loss
In some cases, the cost of resolving a land issue may outweigh the 
benefits of holding onto the property. Accepting a financial loss 
and selling the land at a lower price might be more practical. This 
approach can help you cut your losses and move on to more profitable 
investments. While it’s not an ideal solution, it can sometimes be the 
most practical and stress-free option.

Alternative Dispute Resolution (ADR)
Alternative Dispute Resolution methods, such as mediation or arbitration, 
can effectively resolve conflicts without going to court. These methods 
are often faster, less formal, and less expensive than litigation. They 
allow involved parties to agree with the help of a neutral third party, 
ensuring a fair and equitable resolution.
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Title Insurance
Title insurance is a crucial tool for 
protecting against future ownership 
disputes. This insurance provides 
coverage in case of title defects, liens, 
or other issues not discovered during 
the initial title search. By purchasing 
title insurance, you can safeguard 
your investment and ensure that the 
insurance company handles any future 
claims against the property.

Litigation
Litigation should be considered a last resort due to its high cost, time 
consumption, and the uncertainty of outcomes. If all other methods fail, 
taking the issue to court might be necessary to resolve complex legal 
disputes. Ensure you have a strong case and are prepared for a court 
battle’s potential financial and emotional toll.

Partner With a Land Investor
Partnering with a land investor can be a strategic way to overcome 
various land challenges. Land investors have the expertise, resources, 
and experience to handle complicated issues such as legal disputes, 
environmental concerns, and development hurdles. They can offer fair 
prices for your land, handle all necessary paperwork, and ensure a 
smooth transaction, making the process easier and more efficient.
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Three Ways to Sell Your 
Unwanted Land
Sell With a Realtor:
You Will Cover All Property-Related Costs Until It Sells.

When you decide to sell your land through a realtor, you must be prepared 
to cover all the ongoing property-related costs until the sale is finished. 
These costs include property taxes, insurance premiums, and maintenance 
expenses such as landscaping or repairs to any existing structure. Since 
land sales can take longer than residential property sales, you may end 
up paying these costs for an extended period, which can be financially 
burdensome.

Additionally, you might need to improve the property’s curb appeal to 
make it more attractive to potential buyers, increasing your out-of-pocket 
expenses.
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Real Estate Agents Typically Don’t Handle Debts, Overdue Taxes, Access 
Issues, Or Legal Matters.

Realtors primarily focus on the marketing and transactional aspects of 
selling property. They do not typically manage issues related to unpaid 
debts, overdue property taxes, access problems, or any legal matters that 
may affect the land. If your land has any liens, unresolved legal disputes, 
or accessibility issues, you must address these problems yourself. It can 
involve hiring a lawyer, negotiating with creditors, or working with local 
government agencies to resolve the outstanding issues. These additional 
tasks can be time-consuming and expensive, potentially delaying the sale 
of your land.

Your Property May Stay on The Market for A Long Time Without 
Attracting a Buyer.

Selling vacant land can be lengthy, as it generally attracts fewer buyers 
than residential properties. The land may remain on the market for several 
months or even years before attracting a serious offer.

During this time, you will continue to incur the costs mentioned earlier, 
which can add to your financial stress. The prolonged market time can 
also lead to frustration and impatience, possibly tempting you to lower the 
asking price significantly to expedite the sale.

Expect To Allocate Around 10% Of the Sale Price for Agent Fees.

A significant cost of selling through a realtor is the commission fee. The 
real estate agents typically charge around 10% of the final sale price as 
their commission. This fee is deducted from the sale proceeds, reducing 
the net amount you receive.

For example, if your land sells for $100,000, you must pay approximately 
$10,000 in agent fees, leaving you with $90,000. It’s important to factor 
in this cost when setting your asking price and calculating your expected 
profit from the sale.
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Agents Often Rely on Traditional Marketing, Which May Not Effectively 
Reach Potential Buyers.

Realtors often use traditional marketing techniques to promote properties, 
such as listing the land on the multiple listing service (MLS), hosting open 
houses, placing ads in local newspapers, and putting signage. While these 
methods can reach a broad audience, they may not always target the most 
relevant potential buyers for vacant land.

Specialized marketing strategies, such as targeting real estate investors, 
developers, or niche buyers interested in specific types of land (e.g., 
agricultural, commercial, recreational), can sometimes be more effective 
but may not always be employed by traditional realtors. As a result, the 
property may take longer to sell if it does not reach the right audience.   
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Sell by Yourself (FSBO):
You’ll Manage the Entire Sales Process.

When you decide to sell your vacant 
land by yourself, it is known as For Sale 
By Owner (FSBO), which implies that 
you take full responsibility for the sale 
process. From the pricing of the land 
correctly to marketing it, listing it at the 
right places, handling all the queries, 
negotiating with potential buyers, and 
managing the closing considering all the 
legal requirements, It includes everything.

While this can save you a lot of money on commission fees paid to real 
estate agents, it requires significant time investment and a thorough 
understanding of real estate transactions. You’ll need to stay organized, 
keep track of all communications, and ensure every step is completed 
correctly to avoid legal or financial issues.

You Must Fund Your Advertising to Attract Buyers.

As an FSBO seller, you are accountable for everything that you do. It 
includes all the advertising costs you incur to attract potential buyers. Many 
things fall under this category, such as listing your land on relevant real 
estate websites, paying for all the online ads, printing flyers, and possibly 
even running ads in your local newspaper and real estate magazines.

Since advertising will cost you a good chunk of your money, you must 
allocate a budget for all your expenses. You have to ensure that these 
advertising efforts are strategic and well-targeted so that you get the best 
results.



19

Take Property Photos, Secure Aerial Shots, And Display “For Sale” Signs.

High-quality visuals are essential when selling vacant land. You must take 
clear and attractive HD photos that fully depict what the land looks like. 
Aerial shots will help provide a better perspective of the land’s size, layout, 
and potential uses. It will be highly appealing to buyers.

You might need to hire a professional photographer or invest in equipment 
that includes drones to capture these images. Additionally, you must place 
visible “For Sale” signs on the property to attract local interest and direct 
potential buyers to your listing.

Work With a Title Company to Handle the Property Title.

Handling the property title is a crucial part of the sale process. You will 
need to work with a reputable title company to ensure that the vacant land 
title is clear and that the transfer of ownership goes smoothly. It includes 
a thorough title search to verify that no outstanding liens or legal issues 
could delay the sale.
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The title company will also help with the necessary paperwork and 
facilitate the closing process. This step is essential to protect you and the 
buyer from legal complications.

Interact Directly with Prospective Buyers.

When you are the seller, you will be the primary point of contact for all 
potential buyers for all types of queries and offers. It means answering 
all questions, scheduling land viewings, and negotiating offers. Effective 
communication and negotiation skills are essential and will help you better 
understand the buyers.

You must be highly responsive and knowledgeable about your land 
to satisfy the buyers and answer all their questions adequately. The 
more prepared you are to answer their questions, the more your image 
will improve. It will help build trust, and the sale has a high chance of 
progressing.

Remember, A Successful Sale Is Not Guaranteed.

It is crucial to remember that regardless of how good you were and the 
efforts you put into selling your land, there is zero guarantee of a sale. The 
vacant land selling process is unpredictable, so you should be open to 
not having a sale in the first go. You must remember that external factors 
include market conditions, buyer interest, and competition from other 
properties that can impact your success.

The biggest problem you will face when selling vacant land is receiving low 
offers. You have to prepare your mind to face these challenges, the clients’ 
tricky questions, and how to negotiate an offer with them that works for 
both of you. Another thing to keep in mind is that you should always have 
a plan B, especially if you need the money fast.
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Sell to a Land Investor:
You Will Get a Fast and Fair Offer for Your Land.

If you’re looking to sell your land fast, there is no one better to go to than a 
land investor. Selling to a land investor is the quickest way to liquidate your 
property. It has many benefits, including no financial burden since they will 
now care for it.

Since a land investor is well aware of the market conditions, they will offer 
you a fair and reflective rate for your land, deducting the expenses they 
must incur to fix the property.

Investors Handle Land Issues, Simplifying the Transaction.

One of the significant benefits of selling to a land investor is that they 
take on the responsibility of dealing with any land-related issues. Whether 
it’s clearing title disputes, resolving access problems, or addressing 
environmental concerns, investors have the expertise and resources to 
manage these complexities. It will help save you time, stress, and money 
since you won’t have to resolve anything yourself before selling.
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You Will Avoid Closing Costs, Agent 
Fees, And Extra Charges.

When you sell to a land investor, you 
save yourself the extra expenses that 
otherwise would have been incurred. You 
don’t need to pay a commission when 
working with them, usually as high as 10% 
of the sale price.

Moreover, a land investor will cover all your closing costs and other 
transaction fees and ensure that the amount offered is close to what you 
expected and deserve for the vacant land. The best part about working 
with them is their transparency and straightforwardness. It helps keep 
things clear.

Investors Manage Financial Burdens Like Unpaid Taxes or Debts.

Land investors can take these burdens off your shoulders if your property 
has outstanding financial obligations, such as unpaid property taxes or 
debts. They often incorporate these costs into their offer and handle the 
settlement of these issues as part of the transaction. It can be beneficial 
if you struggle to keep up with these payments or if they have become a 
significant financial strain.

They Work with Title Companies to Ensure a Swift, Seamless Sale.

Investors typically have established relationships with reputable title 
companies, ensuring that the transfer of ownership is handled efficiently 
and correctly. These companies perform thorough title searches to confirm 
the title is clear and handle all the necessary paperwork to facilitate the 
sale. This collaboration helps ensure the transaction is completed quickly 
and without legal complications, providing you and the investor peace of 
mind.
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It is the best option for solving all land issues and is quickly Sold.

Selling to a land investor is often the most straightforward and efficient 

way to address all the challenges of selling vacant land. Investors bring 

experience, resources, and a streamlined process to handle complex 

issues and expedite the sale. This option minimizes your involvement 

and hassle, allowing you to quickly move on from the property with 

the cash in hand. For many landowners, this approach offers the best 

balance of speed, simplicity, and financial return.
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Meet the Owner of
Green Acres Land Company 

I’m Tim Archer. I grew up in rural Ohio and later moved to Southern 

California chasing financial success in the city. After many years, I found 

myself missing the simpler life back in Ohio. I wanted to buy some land to 

start a homestead and raise a family, but it was either too expensive or 

quickly bought by developers.

This led me to discover that there are thousands of unused land plots 

out there. That’s why I started our company - to help landowners sell 

their unused land easily, get a fair price, and relieve them from the 

burden of holding onto property they don’t use.
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How Green 
Acres Land 
Company Can 
Help You
Our Values
Our mission is to make buying and selling land straightforward, clear, and 
fair. We’re committed to improving how land transactions are done, making 
it easier for American families and businesses to sell or own land.

Our business is built on strong values that guide every decision we make:
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How we work with sellers
At Green Acres Land Company, we buy land quickly in any condition. We 

offer fair prices and a secure, efficient closing process. With us, you will 

bypass the usual stress and fees of traditional real estate sales.

•	 We’ll quickly provide you with an offer that truly reflects your land’s 
value.

•	 We handle all the legal documents for selling land.

•	 Our partnerships with reputable Title companies guarantee a secure 
closing process.

•	 We’ll provide you with all the necessary information to determine 
the best options for your land.

•	 You’ll be kept informed throughout every stage of the process.
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How to contact us
We value open communication and 
are eager to hear from you! Whether 
you have questions about your land, 
feedback, or require assistance, we’ve 
made it simple for you to get in touch 
with our team. Here are the various 
ways you can contact us:

Email: Email us at tim@greenacreslandco.com for product or service 
inquiries. Our support team is here to help!

Contact Form: Visit greenacreslandco.com and use our contact form 
to send your name, email, property details, and message to the right 
department.

Phone Support: For direct assistance, call us at (419) 210-3584. Our team 
is ready to help with any land-related questions.

Social Media: Like and follow us on Facebook. to send direct messages; 
we’ll respond ASAP.

Mailing Address: For traditional mail, send letters or documents to:

Green Acres Land Company LLC
302 Washington St #150-8056
San Diego, CA 92103

Scan the QR code above to 
visit the Website!

Whichever method you choose, we value 
your time and are committed to ensuring 
a seamless land sale experience.

mailto:tim%40greenacreslandco.com?subject=
http://greenacreslandco.com
https://www.facebook.com/profile.php?id=61559886687685
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